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Back to Realty

Residential realty whiz Sean Conlon got out of the biz when the
getting was good—now he's gearing up for another run at the title
| By Mare Lew | Photography by Antlouy Tabdicr |

There are rags-to-nches stories, and then there's Sean Conlon, The Insh expat amved
in Chicago in 1990 at age 21 with $500 in his pocket and dreams of hitting it big in
realty—and promplly landed a job as a janior. When he did get his foot in the door,
Conlon worked 100 hours a week to become one of the country’s leading residential
realtors. Mext, he formed Sussesx & Reilly, a brokerage he sold in 2006 after growing
1o 300 employees and $1 bilkon in sales annually. Now largely in finance, Conlon has
jumped back in the sales game, launching Conlon: A Real Estate Company.

(CONLON'S CHICAGO FAVORITES )

Wiy get fueck inte residential vealty sales mow?
Because I'm mnsane! Mo, ['ve J'|w4_1.'~ tendded to be
a ilight contrarian, never gone with the hend, and
ir's served me well. Now | see everyone jumping
out the windows and heading for the door and I'm
thinking. "Maybe it's not a bad time for somebody
wirh a calmer head o get back ino the indusery,

Wihy did you sell your brokerage, Susex o
Reilly, in the fivse place? Well. | boughe and sold
it twice, actually, which was phenomenal. T created
it with eight peaple, grew it to 150, sold ir, bought
it back, grew iv oo 300 people and a billion in sales,
and sold it again.

What | think b more relling, though, is tha |
sold most of my real estare ar the same time [before
the economic crisis], and Ul tell you why: It wasn'e
that [ saw anything coming. bur the marker had
gorren s crazy, it was like a merrego-round, it
was going Fascer and faster. | kept getting bid out
o deals; 1 thoughe, ‘Mavbe | juse lost my wowch.
People seemed brighter, they had more money..
30 1 sold everything. And, anyway, whar | had
interpreted a3 people being very brighr and having
more moncy, it mirned out they'd just gone crazy

and were buying everything. | was very ucky.

A you're building your new company, bow do
you motfvate your feam? [ oiight sound like a
jackass, bur my scory is inipiring, | think, because
I consider myself 2 prety average person whe
achicved excoptional things because 1 believed
I could. [ know thar sounds simple bur | came
o America with 3500, And ics truly an only-in
America story. U'm living proof that you can achicve
wharever you want in this counery if you believe in
voursell It still has the most level playing feld in

the world for people wanting o get ahewd.

Snccess fr aﬁ:ﬂ l‘r.u-ﬂflm-l'. b Jr'rf_yau erer fave a
lightball moment along the way? Well, one was
thar the people who owned the building where T was
a janior gave me a chance o show an apartmeit for
tental oo Satusday. and | renred more aparrments
in thar afternoon than anybody did in their entire
company hiscory. | thought. T might be good az this
kind of stuff” Alsa, | kind of starced the erend thas
was developing in Lakeview o build those three-

Aats. | rode that CONTINUED 0N PAGE 14)...
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Jilly’s Piano Bar Modeled after the original Jilly’s in NYC, this vencrable piano
bar is lifred from a bygone era. A seasoned crowd sips dry Martinis and listens to
tunes by OI" Blue Eves while not-so-subtly checking out passersby. 1007 N. Rush
81, 312.664.1001

Jilly’s Too Located in the former Syn space, underground Jilly's Too is more than
triple the size of Jilly's Piano Bar. Head down to this dimly lit and atmospheric
night spot for the VIP trearment and free music. 1009-1011 N. Rush St.,
312.664.0009

LaSalle Power Co. This three-level restaurant and live music venue, brought to you by
the team behind English. has a killer stage for complimentary live performances
by national and local acts. 500 N. LaSalle St., 312.661.1122

Redhead Piano Bar Brimming with riczy 40-something regulars, this traditional
piano bar attracts suits and skirts alike with live music nighely. ‘The mood is ser
with dim lighting and photos of Hollywood icons. Proper attire is required. 16 W.
Ontario St., 312.640.1000

RiNo This hor lounge offers the perfect River North experience. Soaring ceilings
and wood pillars belie the intimacy of this hotspot, decorated with antlers and
hides. “The lounge is relaxed; the music swings from hip-hop to dusties. 343 W.
Erie St., 312.587.3433

Roof Chef Todd Stein, formerly of mk, serves pizzas and Iralian small plares art chis

27th-floor lounge at the Wit Hotel. The indoor/outdoor space includes communal
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...CHICAGO CONFIDENTIAL CONTINUED FROM PAGE 54 wave; [ had 60
percent of all thar development for seven, cight years on the North Side.

What about a moment where you thought, “I've made it!”? There's
always a couple. I flew to London in the Concord in "96... I was 27. [ was
at the White House chis year for St. Patrick’s Day; that was kind of cool.
Also, when my facher first came here, 1'd buile myself a five-story home in
Lincoln Park. He asked. “Whar floor do you live on?’ I said ‘All of chem!’

What did your parents do? My father initially was a bus driver and ended
up being a handyman who was the nicest man in the world burt a terrible
businessman. Bur the phrase comes to mind, ‘Meet success like a gentleman,
take failure like a man.” My father took all of his failure in stride and never
blamed anyone else. So [ swore that if [ ever was successful [ would be a
gentleman. My father died young, 56, but he pucall of his belief in me, thar
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o make movies in '93... he's made Soul Food, Men of Honor, Barbershap,
Notorious. [ The producer is Bob Teitel.] He's a great guy; I'm godfarcher to
his son. We were sitting on the beach in Malibu ac Christmas looking at
each other and saying, ‘Can you believe this nonsense?” Only in America.

What would be your advice to someone who wants to emulate you?
One of the philosophies [ have ar Conlon, [ say, “When I invest money
with people at Credit Suisse, for instance, they give me quarterly updares,
they check in with me, they manage me indefinitely. You sell someone
a home, thart’s the largest single investment they will ever make and
the most important investment. Why don't you help them manage the
investment and keep them apprised of the market over time—five years,
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